Burton Industries

Robust Solutions for Specialized Manufacturing Needs

An Update on News and Trends to Watch

Burton Industries Works to Help Lower
Cost s

Customer soO

The work that Burton Industries’ does
for its customers goes far beyond
building products. The ultimate goal is
always to help the customer improve
their competitive advantage by elimi-
nating the obstacles that generate
unnecessary cost or impact product
availability. This focus is embraced
throughout the company from engi-
neering to purchasing to program
management and manufacturing.

The team takes a multidisciplinary ap-
proach in helping customers improve
their bottom line and build resilience
into their supply chain.

Kristie Nygard, Senior Materials Buyer,

A Message from Mark Leman

Reflections on a Year of Challenges and Opportunities

It certainly would be easy to chalk 2020
up as “the worst year ever,” be glad it is in
the rear view mirror, and hit the accelera-
tor so we hit 2021 as soon as possible! To
say it was a challenging year would be an
understatement! But those many chal-
lenges also presented opportunities for
all of us. Here at Burton Industries, we
met those challenges head on, and
proved how effective we can be when we
work together for our customers.

As Christmas draws near we should re-
member to take a few moments to be
thankful for the many gifts that we have
been blessed with -- even if they are a
little harder to see than in years past.
Many people have struggled through this
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Burton Industries’ team continually
looks for ways to reduce cost.

recently identified a cost reduction
opportunity associated with a sole-
sourced fastener.
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year, that is certain, but there has also
been an outpouring of caring and con-
cern for those around us.

| am so very thankful for our entire
team and the efforts everyone has
made to help one another through this
extraordinary year. Not just profession-
ally, but on a personal level, as well.
From filling-in for fellow team members
who were needed at home, to being
willing to work flexible schedules, to
the generosity of so many towards
those in need -- we have truly stepped
up to become the very definition of
“family.”
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this issue:
Certifications P.2
3D Printing P. 3

Community Service P.4

links we like:
iNEMI Roadmap
Identifying Counterfeit Parts

Evaluating Statistical Analysis

CUSTOM SOLUTIONS

For 42 years, Burton Industries,
Inc. has had a long tradition of
providing customized manufac-
turing solutions to OEMs in the
medical, industrial, motor control,
specialized consumer, security,
T building gontrols, defense and
professional tool markets. We spe-
cialize in high mix, variable de-
mand projects and support the
full product lifecycle from product
development through end market
support services.

QUALITY RESULTS

We've built our business by listen-
ing to customer needs and effi-
ciently supporting high mix, varia-
ble demand projects. Our manu-
facturing strategy includes:

1 Extraordinary communication
with customers

Teaming with suppliers
Optimizing test
Eliminating hidden cost driv-

ers.

Visit Us on Facebook, Linkedin
and Twitter: @Burtonindustry.
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https://www.circuitsassembly.com/ca/editorial/menu-features/34423-advanced-packages-and-new-5g-technologies-will-drive-portable-products.html
https://www.circuitsassembly.com/ca/editorial/menu-features/34302-test-methods-to-identify-counterfeit-mlccs.html
https://www.circuitsassembly.com/ca/features-itemid-fix/401-getting-lean/34629-evaluating-the-risk-and-reward-of-statistical-analysis.html
https://www.facebook.com/#!/pages/Burton-Industries/104104639657060?fref=ts
http://www.linkedin.com/company/2636478?trk=tyah
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Lowering Customer Costs
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Burton Industries’ annual buy.

“We review our contract pricing once a
year and look for cost reductions that
can be passed on to our customers. In
terms of constraints, we try to identify
part issues as far out as possible to be
able to give our customers a wider
range of options should availability
issues develop,” added Kristie.




